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Topic Pages for Potential Presenters
[bookmark: The_Topic_Page_gives_the_potential_prese]The Topic Page gives the potential presenter a quick review of Annie’s Project. It gives you talking points. People have different learning styles, and a Topic Page might win over a potential presenter.
Topics are listed alphabetically. Each topic is on a separate page for ease of printing. 
*Please contact the Colorado Annie’s Project State Coordinator, Jenny Beiermann, at jenny.beiermann@colostate.edu for more information and sample presentations.  
[image: ]BASIC FINANCIAL DOCUMENTS

The mission of Annie’s Project is to empower farm women to be better business partners through networks and by managing and organizing critical information. Annie’s Project provides education in
production, price or market, financial, institutional and legal, and human and personal risk.
Annie’s Project is a six-week course designed especially for farm women to help them develop their management and decision-making skills for their farms. Annie’s Project gives farm women the opportunity to learn from female agricultural professionals and network with other women in similar situations.

Annie’s Project Core Values
· Safe Harbor – All questions or situations are welcome for sharing and open discussion.
· Connection – The learning environment encourages participants to relate to each other and to presenters.
· Discovery – Participants experience moments when something makes sense where before it did not.
· Shared Learning – There is always a participant who knows more about the subject than the instructor and is willing to share her experience.

Annie’s Project Methodology
· One-half time presenting a lecture
· One-half time leading a discussion or doing interactive activities, e.g. helping participants understand the components of their crop insurance statement by having them fill in insured prices, yields, or acres

Objectives
· Understand components of a balance sheet, or net worth statement
· Learn how to classify assets and liabilities into current, intermediate, and long-term

Key Concepts
· Know location of balance sheet and when it was last updated
· Know where assets and the corresponding debts belong on a balance sheet

Example Handouts
· Financial Terms, File C3-05, http://www.extension.iastate.edu/agdm/wholefarm/pdf/c3-05.pdf
· Farm Financial Statements, File C3-56, http://www.extension.iastate.edu/agdm/wholefarm/pdf/c3-56.pdf
· Your Net Worth Statement, File C3-20 (Net Worth is also called a balance sheet, financial document, or a business plan by Farm Service Agency staff.) http://www.extension.iastate.edu/agdm/wholefarm/pdf/c3-  20.pdf
· Understanding Net Worth, File C3-19, http://www.extension.iastate.edu/agdm/wholefarm/pdf/c3-19.pdf
Example Presentation
· Sandy Pierschbacher, Personal Banking Officer, with Great Western Bank, presented Basic Financial Documentation, Financial Risk, in 2011 in Mount Ayr, Iowa. http://www.anniesproject.org/home/media/basicgwb.pdf

[bookmark: CROP_INSURANCE][image: ]CROP INSURANCE
The mission of Annie’s Project is to empower farm women to be better business partners through networks and by managing and organizing critical information. Annie’s Project provides education in production, price or market, financial, institutional and legal, and human and personal risk.
Annie’s Project is a six-week course designed especially for farm women to help them develop their management and decision-making skills for their farms. Annie’s Project gives farm women the opportunity to learn from female agricultural professionals and network with other women in similar situations.

Annie’s Project Core Values
· Safe Harbor – All questions or situations are welcome for sharing and open discussion.
· Connection – The learning environment encourages participants to relate to each other and to presenters.
· Discovery – Participants experience moments when something makes sense where before it did not.
· Shared Learning – There is always a participant who knows more about the subject than the instructor and is willing to share her experience.

Annie’s Project Methodology
· One-half time presenting a lecture
· One-half time leading a discussion or doing interactive activities, e.g. helping participants understand the components of their crop insurance statement by having them fill in insured prices, yields, or acres

Objectives
· Understand the differences among crop insurance tools
· Consider the differences among coverage levels
· Learn how to select appropriate coverage levels
· Review your level of crop insurance coverage

Key Concepts
· Understand the differences between yield protection and revenue protection crop insurance
· Understand how to read a crop insurance statement

Example Handouts
· Important Crop Insurance Dates, File A1-50, http://www.extension.iastate.edu/agdm/crops/pdf/a1-50.pdf
· Revenue Protection Crop Insurance, File A1-54, http://www.extension.iastate.edu/agdm/crops/pdf/a1-54.pdf
· University of Illinois Farm Decision Outreach Central, http://www.farmdoc.illinois.edu/cropins/index.asp

Example Presentation
· Every year William Edwards, ISU Extension Economist, updates his Choosing Crop Insurance presentation.
http://www.anniesproject.org/home/media/CCI2012.pptx  .

[bookmark: ENTERPRISE_ANALYSIS][image: ]ENTERPRISE ANALYSIS
The mission of Annie’s Project is to empower farm women to be better business partners through networks and by managing and organizing critical information. Annie’s Project provides education in production, price or market, financial, institutional and legal, and human and personal risk.
Annie’s Project is a six-week course designed especially for farm women to help them develop their management and decision-making skills for their farms. Annie’s Project gives farm women the opportunity to learn from female agricultural professionals and network with other women in similar situations.

Annie’s Project Core Values
· Safe Harbor – All questions or situations are welcome for sharing and open discussion.
· Connection – The learning environment encourages participants to relate to each other and to presenters.
· Discovery – Participants experience moments when something makes sense where before it did not.
· Shared Learning – There is always a participant who knows more about the subject than the instructor and is willing to share her experience.

Annie’s Project Methodology
· One-half time presenting a lecture
· One-half time leading a discussion or doing interactive activities, e.g. helping participants understand the components of their crop insurance statement by having them fill in insured prices, yields, or acres

Objective
· Assess costs of production for corn and soybeans

Key Concepts
· As a farm woman, you have wealth that requires management.
· As a farm woman, you need to be able to anticipate current and future cash flows to support family living expenses.
· Farm needs and family needs compete for profits made from selling grain and livestock.

Example Handouts
· Estimated Costs of Crop Production in Iowa, File A1-20 (The document is updated in January.) http://www.extension.iastate.edu/agdm/crops/pdf/a1-20.pdf
· Iowa Production Cost Report (Bi-weekly) http://www.ams.usda.gov/mnreports/nw_gr210.txt

Example Presentation
· The presentation is based on going through the most relevant spreadsheets in Estimated Costs of Crop Production in Iowa, http://www.extension.iastate.edu/agdm/crops/html/a1-20.html

[bookmark: ESTATE_PLANNING][image: ]ESTATE PLANNING
The mission of Annie’s Project is to empower farm women to be better business partners through networks and by managing and organizing critical information. Annie’s Project provides education in production, price or market, financial, institutional and legal, and human and personal risk.
Annie’s Project is a six-week course designed especially for farm women to help them develop their management and decision-making skills for their farms. Annie’s Project gives farm women the opportunity to learn from female agricultural professionals and network with other women in similar situations.

Annie’s Project Core Values
· Safe Harbor – All questions or situations are welcome for sharing and open discussion.
· Connection – The learning environment encourages participants to relate to each other and to presenters.
· Discovery – Participants experience moments when something makes sense where before it did not.
· Shared Learning – There is always a participant who knows more about the subject than the instructor and is willing to share her experience.

Annie’s Project Methodology
· One-half time presenting a lecture
· One-half time leading a discussion or doing interactive activities, e.g. helping participants understand the components of their crop insurance statement by having them fill in insured prices, yields, or acres

Objectives
· Learn how farm property is owned and why it matters
· Understand powers of attorney
· Understand how an estate plan affects the next generation and why it needs regular review

Key Concepts
· Form of ownership is important because it can be used to facilitate the passing of property to heirs
· Importance of substitute decision making; the common language is powers of attorneys
· Have an estate plan the matches their wishes or needs

Example Handouts
· Evaluating Your Estate Plan: Estate Planning Terms, File C4-50, http://www.extension.iastate.edu/agdm/info/eyep/c4-50.pdf
· Evaluating Your Estate Plan: Forms of Property Ownership, File C4-51, http://www.extension.iastate.edu/agdm/info/eyep/c4-51.pdf
· Evaluating Your Estate Plan: Business Entities, File C4-52, http://www.extension.iastate.edu/agdm/info/eyep/c4-52.pdf
· Evaluating Your Estate Plan: The Estate Settlement Process, File C4-53, http://www.extension.iastate.edu/agdm/info/eyep/c4-53.pdf
· Evaluating Your Estate Plan: Powers of Attorney and Other Forms of Substitute Decision Making, File C4- 54, http://www.extension.iastate.edu/agdm/info/eyep/c4-54.pdf
· Evaluating Your Estate Plan: Farm Transfer Strategies, File C4-55, http://www.extension.iastate.edu/agdm/info/eyep/c4-55.pdf
· Evaluating Your Estate Plan: Iowa Inheritance Tax, File C4-25, http://www.extension.iastate.edu/agdm/info/eyep/c4-25.pdf

[bookmark: FARM_LEASING][image: ]FARM LEASING
The mission of Annie’s Project is to empower farm women to be better business partners through networks and by managing and organizing critical information. Annie’s Project provides education in production, price or market, financial, institutional and legal, and human and personal risk.
Annie’s Project is a six-week course designed especially for farm women to help them develop their management and decision-making skills for their farms. Annie’s Project gives farm women the opportunity to learn from female agricultural professionals and network with other women in similar situations.

Annie’s Project Core Values
· Safe Harbor – All questions or situations are welcome for sharing and open discussion.
· Connection – The learning environment encourages participants to relate to each other and to presenters.
· Discovery – Participants experience moments when something makes sense where before it did not.
· Shared Learning – There is always a participant who knows more about the subject than the instructor and is willing to share her experience.

Annie’s Project Methodology
· One-half time presenting a lecture
· One-half time leading a discussion or doing interactive activities, e.g. helping participants understand the components of their crop insurance statement by having them fill in insured prices, yields, or acres

[bookmark: Objective]Objective
· Increase awareness of the depth of resources for farm leasing
· Learn how to calculate a cash rental rate

Key Concepts
· Know where to find resources about farm leasing
· Evaluate your own farm lease arrangement

Example Handouts
· Provide copies of the most current Farm Leasing Arrangements booklet. It cost less than $3 per booklet to print. The booklet is updated in the winter. http://www.extension.iastate.edu/feci/Leasing/FLA15lnb.pdf

Example Presentation
· This presentation is based on the presenter taking participants through the Farm Leasing Arrangements booklet until they have questions. Then the presenter guides participants to the answers in the booklet. Fifty minutes is not enough time for a PowerPoint presentation. http://www.extension.iastate.edu/feci/Leasing/FLA15lnb.pdf

[image: ]FARM SERVICE AGENCY
The mission of Annie’s Project is to empower farm women to be better business partners through networks and by managing and organizing critical information. Annie’s Project provides education in production, price or market, financial, institutional and legal, and human and personal risk.
Annie’s Project is a six-week course designed especially for farm women to help them develop their management and decision-making skills for their farms. Annie’s Project gives farm women the opportunity to learn from female agricultural professionals and network with other women in similar situations.

Annie’s Project Core Values
· Safe Harbor – All questions or situations are welcome for sharing and open discussion.
· Connection – The learning environment encourages participants to relate to each other and to presenters.
· Discovery – Participants experience moments when something makes sense where before it did not.
· Shared Learning – There is always a participant who knows more about the subject than the instructor and is willing to share her experience.

Annie’s Project Methodology
· One-half time presenting a lecture
· One-half time leading a discussion or doing interactive activities, e.g. helping participants understand the components of their crop insurance statement by having them fill in insured prices, yields, or acres

Objectives
· Understand programs offered by the Farm Service Agency
· Learn deadlines for program sign ups
· Increase awareness on how to access Farm Service Agency lending opportunities

Key Concepts
· Know how to interact with FSA personnel throughout the year to meet deadlines
· Be aware of new programs

Example Handouts
· Commodity Programs for Crops, File A1-32, http://www.extension.iastate.edu/agdm/crops/pdf/a1-32.pdf
· Common Acronyms, a handout provided by Rhonda Cooper, retired Union County Executive Director for the Farm Service Agency, http://www.anniesproject.org/home/media/FSAcommon.pdf

Example Presentation
· Rhonda Cooper, retired Union County Executive Director for the Farm Service Agency, presented Annie’s Project FSA Presentation in 2011 in Mount Ayr, IA. http://www.anniesproject.org/home/media/FSApres.pdf

[bookmark: GRAIN_MARKETING][image: ]GRAIN MARKETING
The mission of Annie’s Project is to empower farm women to be better business partners through networks and by managing and organizing critical information. Annie’s Project provides education in production, price or market, financial, institutional and legal, and human and personal risk.
Annie’s Project is a six-week course designed especially for farm women to help them develop their management and decision-making skills for their farms. Annie’s Project gives farm women the opportunity to learn from female agricultural professionals and network with other women in similar situations.

Annie’s Project Core Values
· Safe Harbor – All questions or situations are welcome for sharing and open discussion.
· Connection – The learning environment encourages participants to relate to each other and to presenters.
· Discovery – Participants experience moments when something makes sense where before it did not.
· Shared Learning – There is always a participant who knows more about the subject than the instructor and is willing to share her experience.

Annie’s Project Methodology
· One-half time presenting a lecture
· One-half time leading a discussion or doing interactive activities, e.g. helping participants understand the components of their crop insurance statement by having them fill in insured prices, yields, or acres

Objectives
· Increase awareness of grain marketing terms: bid, offer, contract, flat price, spot price, futures, and basis
· Learn how to use a bid sheet
· Understand the use of the most common grain contracts
· Understand how to use cost of production to set price targets for selling corn and soybeans

Key Concepts
· Reduce confusion about market information
· Use market information to make crop sales decisions

Example Handouts
· Corn and Soybean Price Basis, File A2-40, http://www.extension.iastate.edu/agdm/crops/pdf/a2-40.pdf
· Corn Price Basis, File A2-41 (Copy the page from your part of the state, pp. 1-6. You can double side it with the correct page from Soybean Price Basis, File A4-42), http://www.extension.iastate.edu/agdm/crops/pdf/a2-41.pdf
· Soybean Price Basis, File A2-42, http://www.extension.iastate.edu/agdm/crops/pdf/a2-42.pdf
· Example bid sheets from CPi, (The presenter will use her own company’s bid sheet.) https://storageatlasengagepdcus.blob.core.windows.net/atlas/all-media/cpi/grain/2022/january-march/2-14-2022-grain-bids-6.pdf 
· CME Group Current Corn Futures, http://www.cmegroup.com/trading/agricultural/grain-and- oilseed/corn.html , In the Charts column, click on the Price Chart icon for the nearby futures contract month.
· CME Group Corn Contract specifications, 
https://www.cmegroup.com/markets/agriculture/grains/corn.contractSpecs.html
· CME Group Current Soybeans Futures, http://www.cmegroup.com/trading/agricultural/grain-and- oilseed/soybean.html , In the Charts column, click on the Price Chart icon for the nearby futures contract month.

· CME Group Soybeans Contract specifications, http://www.cmegroup.com/trading/agricultural/grain-and- oilseed/soybean_contract_specifications.html
· Crop Decisions – Markets, http://www.extension.iastate.edu/agdm/cdmarkets.html
· Livestock Decisions – Markets, http://www.extension.iastate.edu/agdm/ldmarkets.html
Current Outlook, Profitability & Weather Information, https://www.extension.iastate.edu/agdm/outlook.html
· Commonly Used Grain Contracts, https://www.extension.iastate.edu/agdm/crops/html/a2-73.html


Example Presentation
· Jackie Reichter, DeBruce Grain Merchand iser, presented Grain Marketing in 2010 in Clarinda, Iowa. http://www.anniesproject.org/home/media/GrnMktg.pdf

[bookmark: INSURANCE_FOR_FARM_FAMILIES_–_NOT_CROPS][image: ]INSURANCE FOR FARM FAMILIES – NOT CROPS
The mission of Annie’s Project is to empower farm women to be better business partners through networks and by managing and organizing critical information. Annie’s Project provides education in production, price or market, financial, institutional and legal, and human and personal risk.
Annie’s Project is a six-week course designed especially for farm women to help them develop their management and decision-making skills for their farms. Annie’s Project gives farm women the opportunity to learn from female agricultural professionals and network with other women in similar situations.

Annie’s Project Core Values
· Safe Harbor – All questions or situations are welcome for sharing and open discussion.
· Connection – The learning environment encourages participants to relate to each other and to presenters.
· Discovery – Participants experience moments when something makes sense where before it did not.
· Shared Learning – There is always a participant who knows more about the subject than the instructor and is willing to share her experience.

Annie’s Project Methodology
· One-half time presenting a lecture
· One-half time leading a discussion or doing interactive activities, e.g. helping participants understand the components of their crop insurance statement by having them fill in insured prices, yields, or acres

Objectives
· Understand insurance needs of farm families
· Learn how to select appropriate coverage levels
· Consider the ways insurance needs change through time

Key Concepts
· Understand how farm family insurance needs are different from non-farm families (disability and long-term care)
· Understand types of policies that exist that are best suited for farm families (health care)

Example Handouts
· Money Mechanics, Health and Disability Insurance, http://www.extension.iastate.edu/publications/pm1458.pdf

· The Life and Health Insurance Foundation for Education, http://www.lifehappens.org

· Who Needs Life Insurance, https://extension.okstate.edu/fact-sheets/life-insurance.html 
· How Much Is Enough? Worksheet for life insurance, https://extension.umn.edu/transfer-and-estate-planning/life-insurance-and-estate-planning
· National Clearinghouse for Long Term Care Information, http://www.longtermcare.gov/

[bookmark: INTERPRETATION_OF_FINANCIAL_DOCUMENTS][image: ]INTERPRETATION OF FINANCIAL DOCUMENTS
The mission of Annie’s Project is to empower farm women to be better business partners through networks and by managing and organizing critical information. Annie’s Project provides education in production, price or market, financial, institutional and legal, and human and personal risk.
Annie’s Project is a six-week course designed especially for farm women to help them develop their management and decision-making skills for their farms. Annie’s Project gives farm women the opportunity to learn from female agricultural professionals and network with other women in similar situations.

Annie’s Project Core Values
· Safe Harbor – All questions or situations are welcome for sharing and open discussion.
· Connection – The learning environment encourages participants to relate to each other and to presenters.
· Discovery – Participants experience moments when something makes sense where before it did not.
· Shared Learning – There is always a participant who knows more about the subject than the instructor and is willing to share her experience.

Annie’s Project Methodology
· One-half time presenting a lecture
· One-half time leading a discussion or doing interactive activities, e.g. helping participants understand the components of their crop insurance statement by having them fill in insured prices, yields, or acres

Objectives
· Understand the terms liquidity, solvency, profitability, financial efficiency, and repayment capacity
· Identify your most important ratios out of the 16 farm financial measures listed on p. 8 of Financial Performance Measures for Iowa Farms(http://www.extension.iastate.edu/agdm/wholefarm/pdf/c3-55.pdf)
· Understand the desirable ranges for farm financial measures on pp. 1 and 2 of Financial Performance Measures for Iowa Farms (http://www.extension.iastate.edu/agdm/wholefarm/pdf/c3-55.pdf)

Key Concepts
· Understand how farm finances are standardized so farms can be compared
· Know which financial ratios lenders scrutinize
· Understand your own ratios so you know how they compare to others

Example Handouts
· Building Equity in Your Farm, File C3-60, http://www.extension.iastate.edu/agdm/wholefarm/pdf/c3-60.pdf
· Financial Performance Measures for Iowa Farms, File C3-55, http://www.extension.iastate.edu/agdm/wholefarm/pdf/c3-55.pdf

Example Presentation
· The presentation may be based on going through the most relevant spreadsheets with information from an example farm in Farm Financial Statements, http://www.extension.iastate.edu/agdm/wholefarm/xls/c3-20- 25-55comprfinstatements.xlsx
· The presenter may have another tool that she uses at her institution.

[bookmark: NATURAL_RESOURCES_CONSERVATION_SERVICE_(][image: ]NATURAL RESOURCES CONSERVATION SERVICE (NRCS)

The mission of Annie’s Project is to empower farm women to be better business partners through networks and by managing and organizing critical information. Annie’s Project provides education in production,
price or market, financial, institutional and legal, and human and personal risk.
Annie’s Project is a six-week course designed especially for farm women to help them develop their management and decision-making skills for their farms. Annie’s Project gives farm women the opportunity to learn from female agricultural professionals and network with other women in similar situations.

Annie’s Project Core Values
· Safe Harbor – All questions or situations are welcome for sharing and open discussion.
· Connection – The learning environment encourages participants to relate to each other and to presenters.
· Discovery – Participants experience moments when something makes sense where before it did not.
· Shared Learning – There is always a participant who knows more about the subject than the instructor and is willing to share her experience.

Annie’s Project Methodology
· One-half time presenting a lecture
· One-half time leading a discussion or doing interactive activities, e.g. helping participants understand the components of their crop insurance statement by having them fill in insured prices, yields, or acres


Objectives
· Understand programs offered by the Natural Resources Conservation Service
· Learn deadlines for program sign ups
· Understand the mix of state and federal funding

Key Concept
· Understand the role of the NRCS to meet the farmer’s environmental quality goals

Example Handouts
· NRCS has printed publications highlighting primary programs.
· Value of Soil Erosion to the Land Owner, http://www.anniesproject.org/home/media/Soil_Erosion_value_to_Land_Owner.pdf
· Lease Supplement for Obtaining Conservation Practices and Controlling Soil Loss, File C2-08, http://www.extension.iastate.edu/agdm/wholefarm/pdf/c2-08.pdf
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The mission of Annie’s Project is to empower farm women to be better business partners through networks and by managing and organizing critical information. Annie’s Project provides education in production, price or market, financial, institutional and legal, and human and personal risk.
Annie’s Project is a six-week course designed especially for farm women to help them develop their management and decision-making skills for their farms. Annie’s Project gives farm women the opportunity to learn from female agricultural professionals and network with other women in similar situations.

Annie’s Project Core Values
· Safe Harbor – All questions or situations are welcome for sharing and open discussion.
· Connection – The learning environment encourages participants to relate to each other and to presenters.
· Discovery – Participants experience moments when something makes sense where before it did not.
· Shared Learning – There is always a participant who knows more about the subject than the instructor and is willing to share her experience.

Annie’s Project Methodology
· One-half time presenting a lecture
· Real Colors® is highly interactive.

Objectives
· Consider your personal strengths and the strengths of others
· Understand what motivates people and how they process information to enhance communication channels
· Learn strategies to build rapport with farm partners and agricultural professionals

Key Concepts
· Learn your communication style
· Appreciate other communication styles to be more effective in meeting individual and business goals

Example Handouts
· Real Colors® booklet
· Making Family Business Decisions, File C4-72, http://www.extension.iastate.edu/agdm/wholefarm/pdf/c4- 72.pdf
· Resolving Family and Business Conflicts, File C4-74, http://www.extension.iastate.edu/agdm/wholefarm/pdf/c4-74.pdf
· Techniques for Dealing with Difficult People, File C6-50, http://www.extension.iastate.edu/agdm/wholefarm/pdf/c6-50.pdf
· Managing Farm Business and Family Stress, File C6-51, http://www.extension.iastate.edu/agdm/wholefarm/pdf/c6-51.pdf

[bookmark: WEB_SOIL_SURVEY][image: ]WEB SOIL SURVEY

The mission of Annie’s Project is to empower farm women to be better business partners through networks and by managing and organizing critical information. Annie’s Project provides education in production, price or market, financial, institutional and legal, and human and personal risk.
Annie’s Project is a six-week course designed especially for farm women to help them develop their management and decision-making skills for their farms. Annie’s Project gives farm women the opportunity to learn from female agricultural professionals and network with other women in similar situations.

Annie’s Project Core Values
· Safe Harbor – All questions or situations are welcome for sharing and open discussion.
· Connection – The learning environment encourages participants to relate to each other and to presenters.
· Discovery – Participants experience moments when something makes sense where before it did not.
· Shared Learning – There is always a participant who knows more about the subject than the instructor and is willing to share her experience.

Annie’s Project Methodology
· One-half time presenting a lecture
· One-half time leading a discussion or doing interactive activities, e.g. helping participants understand the components of their crop insurance statement by having them fill in insured prices, yields, or acres

Objectives
· Identify your farm(s)
· Understand the soil resources you have
· Consider how to use the information about your soil resources

[bookmark: Key_Concept]Key Concept
· Increase knowledge about soil resources

Example Handouts
· Using the Web Soil Survey http://www.anniesproject.org/home/media/wss-instructions.pdf
· Understanding Iowa Corn Suitability Ratings (CSR) https://www.extension.iastate.edu/agdm/wholefarm/html/c2-87.html 

Example Presentation
· Sheila O’Riley, Secretary for the NRCS office in Adams County, presented Soil Surveys – What are they? in 2011 in Mount Ayr, IA. http://www.anniesproject.org/home/media/APsoil.pdf
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The mission of Annie’s Project is to empower farm women to be better business partners through networks and by managing and organizing critical information. Annie’s Project provides education in production,
price or market, financial, institutional and legal, and human and personal risk.
Annie’s Project is a six-week course designed especially for farm women to help them develop their management and decision-making skills for their farms. Annie’s Project gives farm women the opportunity to learn from female agricultural professionals and network with other women in similar situations.

Annie’s Project Core Values
· Safe Harbor – All questions or situations are welcome for sharing and open discussion.
· Connection – The learning environment encourages participants to relate to each other and to presenters.
· Discovery – Participants experience moments when something makes sense where before it did not.
· Shared Learning – There is always a participant who knows more about the subject than the instructor and is willing to share her experience.

Annie’s Project Methodology
· One-half time presenting a lecture
· One-half time leading a discussion or doing interactive activities, e.g. helping participants understand the components of their crop insurance statement by having them fill in insured prices, yields, or 
· acres

[bookmark: Objectives]Objectives
· Understand how to gauge farm family living costs
· Identify ways to compare on-farm and off-farm investment opportunities
· Consider ways to balance family and farm needs

[bookmark: Key_Concepts]Key Concepts
· As a farm woman, you have wealth that requires management.
· As a farm woman, you need to be able to anticipate current and future cash flows to support family living expenses.
· Farm needs and family needs compete for profits made from selling grain and livestock.

[bookmark: Example_Handouts]Example Handouts
· Planning Your Future Together, File C4-11, http://www.extension.iastate.edu/agdm/wholefarm/pdf/c4- 11.pdf
· What is Important to Me?, File C6-43, http://www.extension.iastate.edu/agdm/wholefarm/pdf/c6-43.pdf
· Setting Personal, Family and Business Goals for Business Success, File C6-42 http://www.extension.iastate.edu/agdm/wholefarm/pdf/c6-42.pdf
· Managing Farm Family Finances, File C3-51 http://www.extension.iastate.edu/agdm/wholefarm/pdf/c3- 51.pdf
· Farm and Family Living Income and Expenses for 2007, http://www.farmdoc.illinois.edu/manage/newsletters/fefo08_12/fefo08_12.pdf
· Summary of Farm and Family Sources and Uses of Dollars – 2001 – 2010, http://fbfm.ace.uiuc.edu/pdf%20files/Farm%20Business%20Results/Farm%20Record%20Results- income/FamilyLiving.pdf
· Developing a Farm Financial Model, https://farms.extension.wisc.edu/articles/developing-a-farm-financial-model/ 
· Escalating Farm Family Living Cost, http://cornandsoybeandigest.com/davidkohl/0728-increasing-farm- family-living/
· AnnualCreditReport.com, https://www.annualcreditreport.com/cra/index.jsp

· Evaluating Your Estate Plan: Retirement Planning for Farm Families, File C4-56, http://www.extension.iastate.edu/agdm/info/eyep/c4-56.pdf

[bookmark: Example_Presentation]Example Presentation
· Joyce Lash, ISU Extension Family Finance Program Specialist, presented Women and Money in 2011 in Mount Ayr, Iowa. http://www.anniesproject.org/home/media/LashWoMoney.ppt
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